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SOUTH BEND MEN WHO HAVE MADE 
THEIR MARK 


SaiROM New Albany to South Bend is 
not a long road, as comparisons go in 
this land of magnificent distances, 
| but the little journey unravels a story 

ema) of human experience and psycholog- 
ical influences which constitute a thread of live 
woven into the being of Louis M. Hammer- 
schmidt. 

Not that there was not something precedent 
to this little journey, nor that the something prece- 
dent did not have its bearing on the things subse- 
quent, for there was and it has had a wonderful 
influence on the things that have come to pass be- 
fore and after the little journey was made. 

Somewhere in Germany there is a district or 
state known as Hassen-Darmstadt. Sometime in 
the past, not definitely fixed by scientists, the face 
of the earth between South Bend and New AI- 
bany was glaciated. Both of these circumstances 
have a collateral bearing on the result. 

In Hessen-Darmstadt there was and is a fam- 
ily with a coat of arms the crest of which is a 
hammer and the seal of which is an anvil. The 
family descended from a race of iron workers, 
hence the name by which its members were dis- 
tinguished, Hammerschmidt. 

One branch of this family came to the United 
States in 1854 and settled at New Albany. The 
head of the family brought with him to the new 
country all of his inherited German industry, 
thrift and conservatism, and he established a 
transportation line between New Albany and 
Louisville. This Hammerschmidt’s son was two 
years old when the family came to America. The 
boy was brought up as his father had been, to 
work and save and be content. When he grew to 
manhood he inherited his father’s transportation 
business and conducted it as his father had con- 
ducted it and was content. 

He in turn had a son and it was the desire of 
his heart that his son should be like him and his 
father before him, content to succeed to the busi- 
ness when the time came and have no ambition be- 





yond it. The second generation may be like the 
first, or nearly so, but the third generation of a 
family transplanted from a foreign land to the 
free soil of America is apt to be different. And 
so it was in this instance. 

New Albany was founded by Virginians and 
North Carolinians. These pioneers may have 
been forced by pinch of circumstances to seek new 
homes in the then far west, and they may have 
been possessed of limited means with which to 
build a community in the wilderness, but they 
brought with them the characteristics of the 
colonial chivalry which made the colonists of the 
southern coast the real aristocrats of the new 
world. Their manners and tastes were undis- 
turbed by the change in circumstances and en- 
vironment, their hospitality was no less generous 
because of its new limitations, though it may have 
been less exclusive. 

Young Hammerschmidt, representing the 
third generation of the family on American soil, 
breathed this atmosphere of colonial culture and 
aspiration. His sturdy German blood became in- 
fected with the spirit of the cavaliers, the mental 
vision and temperamental disposition not to be 
content with that which might be bettered. He 
became possessed with a desire for education, 
with an ambition to lift himself out of the humble 
and monotonous rut in which the family had pur- 
sued the even tenor of its way for two generations 
or more. 

And that was where the third and second gen- 
erations clashed. The father thought a common 
school education sufficient for all of the needs of 
the son, who he was determined should succeed 
him in the transportation business. He thought 
a high school course a needless appendage. The 
son, he maintained in his old German conserva- 
tism, should not presume to be more than his 
father was, nor his grandfather had been. What 
was good enough for the grandfather and the 
father was good enough for the son. But the son 
did not agree. He was determined to have an ed- 
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ucation. “He persisted in going through high 
school. Then he began to read law. He was 19 


and in charge of the Louisville end of the busi- 
ness. He worked from 6 o'clock in the morning 
until 11 o'clock at night. With it all he took an 
interest in church work and was elected superin- 
tendent of the Sunday School with a membership 
of 350. This and the secretaryship of the Chris- 
tian Endeavor Society gave him an opportunity 
for expression and stimulated his desire to be a 
lawyer. The field of law brought him visions of 
illimitable possibilities. 

The University of Louisville offered a law 
course that gave him two hours a day. The young 
man carried his text books home and read nights 
until his father discovered what he was doing and 
ordered him to bed. Then he did his reading 
downtown and persisted’ until he received his 
diploma at the end of two years. Next he went 
to the University of Michigan in the face of his 
father’s threat to disinherit him. He entered for 
the summer school with $100 in his pocket and a 
job of washing dishes and taking care of a yard. 
When he informed his mother what he was doing 
she wrote him that if he would put the time he 
worked on his studies she would pay his board. 
In that way he got through two summer schools 
and a regular term, taking law and _ literature, 
gre sienatone from the law department and Ahi ing 
a credit for two years in literature. 

The last year he had served as assistant libra 
rian, a position he sought for its literary opportu- 
nities and the compensation received, and when he 
finished his course he had $60 in his pocket. After 
graduating he returned to the university for an 
extra year in English and literature. Then he was 
ready for practice and the question arose in his 
mind, as it has in the mind of many a young limb 
of the law, where should he begin? 

Floyd A. Deahl, now Mr. Hammerschmidt’s 
law partner, was a member of his class. Mr. 
Deahl wanted him to come to the northern part 
of the state to practice, believing that this section 
offered the better opportunity, but Mr. Hammer- 
schmidt felt that in view of his wide acquaint 
ance in New Albany he should remain there. 
rhey graduated and separated. Later Mr..Ham 
merschmidt went to Goshen to visit his classmate. 
The transition from the clay hills of southern In 
diana to the level or rolling moraines of the north 
was like passing from a waste place into a garden. 
The glacial flow of prehistoric time had done its 
perfect work in impressiveness. Ile saw the fer- 
tile fields, the thriving towns and cities, and the 
activity of the people. It all iinpressed him so 
deeply that when Mr. Deahl renewed his urging 
to come north Mr. Hammerschmidt, after con- 
sulting Judge Dowling, formerly of the Supreme 


Court, and receiving that gentleman's approval, 
he decided to change his mind. 

So in June, 1898, the law firm of Deahl & 
Hammerschmidt was formed and the association 
has proved as agreeable and successful as the two 
young lawyers anticipated. The next vear Mr. 
Hammerschmidt married, returning to New Al- 
bany for his bride, and established a home in 
which it is his care that aspiration and vision are 
encouraged. Moved again by the experiences of 
his youth he has gone out into the city carrying the 
message inspired by his own early struggles 
against adverse circumstances. Mr. Hammer- 
schmidt was not the father of the civic movement 
in South Bend. He cheerfully accords that dis- 
tinction to U. G. Manning, but it is public knowl- 
edge that next to Mr. Manning he has been and is 
the most active factor in the formation of the 13 
civic centers now operating in South Bend and 
for the municipal recreation committee which, 
through the playgrounds and scientific supervi- 
sion of play, a rational conception of the privi- 
leges of the great outdoors has been given to the 
youth of South Bend and a new and sane bend 
has been imparted to the community twig. 

Mr. Hammerschmidt began this community 
work as a member of the civic center committee 
appointed by the Chamber of Commerce. He 
found a field agreeable to his taste, replete with 
opportunity. The next year the chamber placed 
him on the public welfare committee. lor a year 
he prepared eight programs a week in addition 
to visiting the centers, directing and speaking. 
The social center was taken as the foundation for 
the year round recreation work, and as chairman 
of this committee he was given the satisfaction of 
an attendance of 300,000 the past year, said to be 
the best in the state. 

In his third annual message, just off the press, 
Mayor Fred W. Keller pays a tribute to the work 
of the public welfare committee. “In a little over 
two years,’ says the mayor, “South Bend has 
taken first rank in cities of its class for up-to-date 
supervised recreation. There is no other recrea- 
tion system in the state that even suggests a com- 
parison. Its effect on juvenile delinquency has 
been so marked as to leave no question as to its 
value. ‘To thousands of children it has opened a 
new and wonderful world of happiness and men- 
tal and moral improvement. And not children 
alone have been benefited, for in some of the play- 
grounds and community centers the attendance 
has been about one-third adult. These adults also 
have received the benefit of wholesome, construc- 
tive recreation, where before most of the amuse- 
ments open to them were of the harmful kind.” 

The principles under which Mr. Hammer- 
schmidt has done his welfare work are embodied 


Continued on page 19 
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ADDRESS DELIVERED BY H. P. JEFFERS 


PRESIDENT COLUMBUS, OHIO, KIWANIS CLUB ON OCCASION OF 
CANTON, OHIO, CHARTER PRESENTATION MEETING 





| 1 IS my pleasure to bring you greet- 
ings of good fellowship from your 
sister organization located in your 
capital city. 

= Twenty-one years ago--a little later 
in the year—was the occasion of my first visit to 
your city. I took back with me at that time to the 
college of Mt. Union, which I was then attending, 
the impression that all Cantonians were good 
Indians—I fail to remember seeing a wooden one 
or a dead one that day, but I did see a lot of live 
Indians, who gave some of the most perfect ex- 
emplifications of the tribal yell and the victors’ 
enthusiasm I ever heard. I was impressed that 
this tribe had a great chief—a chief whose wis- 
dom and counsel were needed by the nation. Mvy 
first day in Canton was the day the great McKin- 
ley was nominated for President of the United 
States. As an American citizen, as a Buckeye 
and as a former resident of your prosperous 
county, I claim a share in the high esteem and 
honest pride you must have in the memory of this 
great American statesman, big of heart and 
mighty in brain, who lived the major portion of 
his life in your midst, and whose life and accom- 
plishments are, and always will be, an inspiration 
to all America. It was a Cantonian under whose 
leadership this nation established a precedent for 
the present time, and the present Chief Executive 
in the present crisis in taking up the sword, not 
for conquest nor glory, not primarily for national 
protection or preservation, but in the interest of 
humanity. It is a far cry from the time of the 
second generation of men when one said, “Am I 
my brother’s keeper,” to the present generation 
of Americans whose national leaders say, “For 
the sake of humanity.” 

I say twenty-one years have passed since I 
first visited you. They have been years of prog- 
ress. I did not that day see another automobile 
in your city. I don’t believe that there was a point 
in your county at that time that had free rural 
mail delivery—nobody had ever then heard of an 
aeroplane and no ship at sea up to that time had 
ever sent out its distress signal by wireless. 

3ut enough of ramble and reminiscence—I am 
here as a member of Kiwanis and it is of Kiwanis 
I wish to talk. There is not to-day in the Buck- 
eye capital a body of men of any kind of organi- 
zation—social, civic, commercial or fraternal 
whose enthusiasms are keener, whose sympathies 
are wider, whose loyalty is greater, whose patriot- 














ism higher. It has been evidenced here to-night 
that it would well-nigh be impossible for any other 
organization to outstrip in the desirable qualities 
for men to have the Kiwanis Club of Canton. 
Gentlemen, it makes me proud to be affiliated with 
such an organization. 

Before Christmas the President of the Santa 
Claus Club of Columbus requested the privilege 
of raffling off a top express wagon to the Kiwanis 
Club for the benefit of the poor boys and girls 
of the city. He wanted to sell tickets on the 
wagon at 25 cents each and allow any member of 
the club to buy as many as he wished. Permis- 
sion that he asked was granted and in five minutes 
every ticket he had was gone and half the mem- 
bers had not been supplied, and all were clamoring 
for more tickets. Most of those who had pur- 
chased gave back the tickets they had and those 
same tickets were again sold over at $1.00 each 
and then the fellow who won the wagon donated 
it back to the Santa Claus Club that it might be 
used again in the same way with some other or- 
ganization. Last Wednesday $112.00 was raised 
for Red Cross in five minutes and checks and 
subscriptions have been coming in every mail, as 
well as between mails, ever since. The same day, 
April 4th, 150 tickets for the opening game of the 
baseball season on April 17th were bought and 
paid for—two weeks in advance of the game. Joe 
Tinker, the new manager of the Columbus Club, 
is a member of Kiwanis. To date the club mem- 
bers have paid for 225 tickets for the game on 
the 17th. Does that show loyalty among the 
members of the club to each other? I guess yes. 
We have at Columbus a membership of 175 and 
our average attendance the last four meetings 
has been 170. 

We meet at 11:45 on Wednesdays in the main 
dining room of Columbus’ new Athletic Club. 
We adjourn at 1:15. We usually begin the busi- 
ness part of the program at 12:15. Fifteen min- 
utes is consumed in making announcements, sub- 
mitting special propositions, civic, charitable, etc., 
as well as the business of the club. From 12:30 
to 12:45 prizes and souvenirs are distributed bv 
two silent boosters who have been appointed or 
who have volunteered to serve for that date. 
Some members have spent over $100.00 to put 
on their boosts, and the fellow who gives, as well 
as the fellow who receives the boost, seems to 
especially enjoy this part of the program. This 
period is also used to put on music or vaudeville 
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attractions provided for the occasion, but if not, 
in introducing new members and guests to the 
club. From 12:45 to 1:10 is given over to an 
address by some speaker of reputation on some 
subject of general interest. The last five minutes 
are given to the exchange of business tips. 

The Board of Directors meets every two 
weeks at noon time and these meetings are almost 
invariably attended by a full Directory board. 
The success of the Columbus club is due to its 
members, their interest and enthusiasm for the 
club and their regular attendance at the meetings 
of the club. This, together with an honest and 
zealous effort on the part of the directors and 
officers to discharge their obligations, is making, 
I think I am conservative in saying, Kiwanis one 
of the leading organizations of Columbus, re- 
gardless of the age of the organization or the 
number of its members. 

The Kiwanis Club is founded primarily on 
the idea of trade among its members. It is 
honest and above board in its name and its pur- 
poses. It sails under no false colors. Its effi- 
ciency in charitable, civic or humanitarian work 
is in no wise lessened because it is founded on a 
solid commercial basis. Why should men not 
form a “To Trade” organization? The chief re- 
sponsibility upon man is that of providing for his 
family, and in this age of civilization, and special- 
ization, it is fundamentally necessary that every 
man employ “trade” to efficiently discharge this 
supreme obligation to provide for those of his 
own household. If this obligation is supreme, 
and “To trade” is requisite in the discharging of 
it, what kind of organization is more logical than 
that of a Kiwanis—“To trade’—organization ? 
It strikes me that there is no more fundamental 
purpose for which men can be organized. If so, 
then Kiwanis is the most logical of all organiza- 
tions. Kiwanis upholds a high standard of trad- 
ing and makes the Golden Rule the “standard” in 
every transaction. 

Every candidate for membership in Kiwanis 
should be rigorously investigated by the Mem- 
bership Committee and if his record is not that of 
honest representation and fair dealing in his trade 
relations, he should be denied membership in the 
club. Kiwanis should have no “shady,” “crook- 
ed” “trickster” or “dead beat’ members. If a 
club has them and their change of method is not 
immediate and certain, their resignation should 
be requested, and, if necessary, be demanded on 
the grounds of violation of the fundamental prin- 
ciples of the club. If the Membership Committee 
and the Directory Board of the club are on to 
their jobs, then all members of the club can do 
business with each other on confidence. You 
should be able to get as good service and as good 
material from Kiwanis members by telephone as 


if you went in person, and your small son and 
daughter should get as good service and as honest 
values from Kiwanis members as you can get per- 
sonally. Membership in the Kiwanis Club is not 
only our obligation to give honest values and 
honest service, but at the same time is our protec- 
tion against dishonesty and fraud and our guar- 
anty of capable and reliable service. 

To my mind, waste is sin. If I am correct in 
this statement, then the Kiwanis Club is one of 
the greatest moral forces of the age. There are 
in my club 175 men, each an expert in his line, 
whose services are at my command. By a call on 
the telephone, I can order anything from a tooth- 
pick to a skyscraper and know that my wants and 
needs will be supplied just as honestly and far 
more intelligently than I could look after them 
myself. Is not such an organization an asset in 
the way of a time saver and waste eliminator? Is 
not the man who has at his command such expert 
and honest service more efficient in his own serv- 
ice, and because of his greater efficiency and 
larger volume of business resulting from his con- 
centration and specialization, will not his legiti- 
mate profits be larger and his time for recreation 
and society be increased ? 

[ know no better friendships than those based 
on business relations. If I like a man the greatest 
pleasure I can get outside of doing for my own 
family, and almost co-equal with that, is to give 
the man I like “an order.” I despise the sort of 
friendship in which men eat with each other, play 
with each other, smile at each other and work to- 
gether on civic propositions, and yet won't do 
business with each other. Such friendship is pure 
hypocrisy. We do not like a man if we do not 
want him to prosper. The real test of whether we 
want a man to prosper is whether we are willing 
to give him business or send him the business of 
our friends. There is only one business obliga- 
tion I hold more sacred than my obligation to a 
Kiwanis brother, and that is my obligation to my 
own clients who have given me their business 
and thus enabled me to have business to give. 
Fortunately, in my own case, the obligation on my 
part is in most cases a double one—not an em- 
barrassing one. If Jonathan and Saul or Damon 
and Pythias lived to-day, they would undoubtedly 
be members of Kiwanis, for it is through Kiwanis 
that men can best evidence and best enjoy their 
friendship for each other. 

Kiwanis men of Canton, you know the story 
of the seven sons and the bundle of the seven 
sticks. Bound together the sticks could not be 
broken, but after the cord that bound them was 
severed, then each stick was easily broken. Just 
so long as you remain a band of loyal members 
bound together by the Kiwanis spirit of co-opera- 


Continued on page 19 
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Resolution Adopted at International Con- 

vention of the Kiwanis Club held May 17, 

18 and 19th, 1917 in the City of Detroit, 
Michigan, U. S. A. 


Be Jt Kesolbed by the International Kiwanis Club, con- 
sisting of delegates from subordinate Kiwanis Clubs throughout 
the United States and the Dominion of Canada, and representing 
more than ten thousand business and professional men of the 
highest standing, in International Convention assembled, that 
we do hereby declare the unfailing and absolute loyalty of all 
the clubs of this organization, and all their members, to the great 
cause of democracy for which the United States and Canada are 
now fighting side by side in the great world war; and as Amer- 
icans and Canadians we uniledly pledge every support within 
our power to both our governments to aid in bringing about once 
and forever the overthrow of the menace of Prussian military 
despotism and the lasting triumph of an efficient democracy and 
the perpetuation of the liberties of all free people, and that an 
engrossed copy thereof be sent to the President of the United 
States of America and the Governor General of the Dominion 
of Canada. 


KIWANIS CLUB, 
Attest— George F. Hixson, President. 
Albert Dodge, Secretary. 
Loren E. Sauers, Canton, Ohio, 
R. W. Thompson, Hartford, Conn., 


H. J. Hale, Hamilton, Ont. 
Committee on Resolution. 
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CONTRIBUTED AS A BUSINESS MAN’S GUIDE 


‘By ELTINGE ELMORE, Milwankee, Wis. 





Recently a young electrical engineer, named 
Thomas Van Alstyne, was killed. The following 
“Creed” was found in his pocket. It was written 
by him solely for his own guidance, but is now 
given to the public by his relatives: 

“To respect my country, my profession and 
myself. To be honest and fair with my fellow 
men, as I expect them to be honest and square 
with me. To be a loyal citizen of my country. 
To speak of it with praise, and act always as a 
trustworthy custodian of its good name. To be 
a man whose name carries weight with it wher- 
ever it goes. 

“To base my expectations of reward on a solid 
foundation of service rendered. To be willing to 
pay the price of success in honest effort. To look 
upon my work as an opportunity to be seized with 
joy and made the most of, and not as a painful 
drudgery to be reluctlantly endured. 

“To remember that success lies within myself, 
in my own brain, my own ambition, my own 
courage and determination. To expect difficul- 
ties and force my way through them. To turn 
hard experience into capital for future struggles. 

“To believe in my proposition, heart and soul. 


To carry an air of optimism in the presence of 
those I meet. To dispel ill-temper with cheer- 
fulness; kill doubts with strong conviction, and 
reduce active friction with an agreeable person- 
ality. 

“To make a study of my business. To know 
my profession in every detail. To mix brains 
with my efforts and use system and method in 
my work. To find time to do every needful thing 
by never letting time find me doing nothing. To 
hoard days as a miser hoards dollars. To make 
every hour bring me dividends, increased knowl- 
edge, or healthful recreation. 

“To keep my future unmortgaged with debts; 
to save as well as earn. To cut out expensive 
amusements until I can afford them. To steer 
clear of dissipation, and guard my health of body 
and peace of mind as a most precious stock in 
trade. 

“Finally, to take a good-grip on the joys of 
life and to play the game like a man. To fight 
against nothing so hard as my own weaknesses 
and endeavor to grow in strength—to be courte- 
ous to men, faithful to friends and true to God.” 
—From “The Efficiency Magazine,’ London. 


DOES IT PAY TO ADVERTISE ? 


In the Advertising section of this issue will 
be found a page devoted exclusively to Roch- 
ester advertising. This is a novel idea and has 
its origin in the Rochester club. The adver- 
tising space is bought by the club and sold to 
the individual members so that the buyer of 
small space may secure the benefit of the whole 
page rate. 

Not only is this advantageous to the adver- 
tiser, but it is beneficial to the prospective buyer 
of goods advertised in this way for the simple 
reason that the Rochester club together with the 
National Kiwanis Magazine positively guaran- 
tees the goods advertised on this page to be 
exactly as advertised. Consequently, the buyer 
may know absolutely that if he buys anything 
advertised on this page that he will obtain the 
best goods, receive square business dealing, and 
be required to pay only a fair market price. 

Other clubs are being communicated with 
and it is probable that most of the clubs will soon 
have some space in the advertising section which 
will be devoted to advertising their products. 
In this way the rank and file will be enabled to 
become familiar with the different Kiwanis 
products, special brands of products, names of 





companies, etc., and thus will be enabled to boost 
not only home goods, but help the business of 
men in other clubs. 

Where it is possible to obtain this page or 
half-page space, it has been suggested that local 
clubs take space and offer some of it as prizes 
to members in the same manner as premiums are 
distributed at luncheons. 

In any business in order to make money and 
get returns that are profitable it is necessary to 
put something into the business. Everyone 
knows that before you can draw a check on a 
bank, and be sure that it will be honored when 
presented, it is first necessary to deposit money 
in the bank to meet the demands occasioned by 
the checking. In other words, you have to put 
something in, in order to get something out. 
It is the purpose of the editor and members 
responsible for this magazine to give the mem- 
bers of local clubs an opportunity to become 
acquainted with possible prospects in other clubs, 
thus promoting Kiwanis business all over the 
country. 

We trust that other clubs will soon see the 
advantage of this method of advertising, and 
follow the Rochester club’s example. 
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REPORT OF INTERNATIONAL PRESIDENT GEO. F. HIXSON 


AS GIVEN AT THE ANNUAL CONVENTION AT 
DETROIT, MICH., MAY 18, 1917 





<i] NIE year ago, in the City of Cleveland, 
at the first convention of Kiwanis 
Clubs, I had the honor of being elect- 
@i| ed to serve this great organization, 
then in its infancy, as President. 


The year that has passed has been somewhat 
of a strenuous education to one who has had 
no experience whatever in work of this kind, but 
it is hoped that the work has been accomplished 
without too many errors that cannot be easily 
rectified. The convention coming on just before 
the summer vacation, naturally there was not 
much accomplished excepting the laying out of 
general plans, until the Fall of 1916. Since that 
time there has been a great deal accomplished and 
practically one-third of all of my time has been 
given up to the work of the international organ- 
ization. 

At the time of the first convention there were 
less than twenty clubs in existence, located in but 
six States. At the present time there are over 
seventy clubs in existence and located in territory 
farther west than the Mississippi, with four clubs 
in the Dominion of Canada on the north, on the 
south as far as Texas and extending eastward to 
the Atlantic. 

It has been necessary in accordance with the 
provisions of the international constitution to ex- 
amine and approve all by-laws, and to arrange for 
formal presentations of charters. 

At the present time the by-laws of practically 
all of the clubs have been approved and charters 
have been formally presented to forty-one. All 
of these charters have not been presented by the 
International President in person, but able assist- 
ance has been rendered in that duty by practically 
all of the International Board of Trustees. The 
International President has, however, presented 
and been present at the presentation of eighteen 
charters and has visited about twenty-five differ- 
ent clubs. In accomplishing this work of the 
organization it has been necessary to travel a dis- 
tance of approximately ten thousand miles. 

There also has been a great deal of corre- 
spondence carried on with the different clubs and 
with the different officers in connection with this 
work, which necessitated the writing of nearly 
a thousand letters during the last year, besides the 
examination of a vast amount of correspondence 
forwarded by the International Secretary and 
others. 

There have been a number of disputes and dif- 
ficulties which have arisen between the Organiza- 





tion Department and the clubs which it has been 
necessary to investigate and to adjust. At the 
time of the last convention the City of New York 
was represented. At that time this club had less 
than fifty members and since that date the resjg- 
nations of all of these members have been accept- 
ed. It is the intention and opinion of the Inter- 
national Board of Trustees that the City of New 
York should be represented by one large club con- 
sisting of branch clubs, located in each of the 
Boroughs, the branch clubs to meet once a week 
at a noon-day meeting and the entire club to have 
a meeting once a month at an evening meeting. 
Such an arrangement would be a very great ben- 
efit in a city of the size of New York, and would 
comply with the fixed policy of the organization 
of having but one club in any city. 

The City of Pittsburg, which was represented 
at the last convention and from which club the 
International Treasurer was selected, having re- 
fused to accept a charter under the same terms 
and conditions as the other clubs, and no charter 
having been presented, the said club is not now 
affiliated with the international organization, nor 
have any funds been turned over to the Interna- 
tional Treasurer for the reason that the Inter- 
national Treasurer-elect notified your President 
at the close of the last convention that the Pitts- 
burg club absolutely repudiated any action on the 
part of the convention. It would, therefore, have 
been inconsistent to have recognized one of their 
club as an officer of the international organization 
and by direction of the International President 
and with the approval of the International Board 
of Trustees, the International Secretary has been 
acting as Treasurer and handling the funds of the 
organization. (These differences, we believe, are 
now satisfactorily adjusted.) 

It will be remembered by those who were 
present at the last convention that due to the fact 
that the certificate of the Ohio corporation, the 
parent body, was not sufficiently broad to permit 
the formation of clubs outside of the State of 
Ohio, it was decided unanimously by all of the 
delegates to have a temporary affiliation of clubs, 
which affiliation should be merged by proper pro- 
cedure in the parent corporation as soon as the 
certificate of that corporation could be corrected. 
This was accomplished and for some time past 
the affiliation has been merged in the corporation 
and the officers of the affiliation elected at the first 
convention have been acting as the officers of the 
parent corporation and this convention to-day is 
a convention of several subordinate clubs doing 











10 KIWAWN 


Cae # 





business under dispensation or charter from the 
parent corporation. 

During the last year there have been many 
things that have come to the attention of the inter- 
national officers which we believe should be in- 
corporated in the international by-laws for the 
protection, welfare and ultimate good of the or- 
ganization. All of these matters were taken up at 
a meeting of the International Board of Trustees 
held in the City of Rochester, N. Y., some months 
ago and resolutions have been prepared and sub- 
mitted to the several clubs for their consideration 
embodying these recommendations. 

It is the opinion of the International Board of 
Trustees that the National Flag should be ex- 
hibited and displayed at all meetings of all sub- 
ordinate clubs. That the Kiwanis Emblem should 
be displayed at all meeting places and at all meet- 
ings of Kiwanis clubs. 

That emblems and insignia of every kind used 
by Kiwanis clubs should be of uniform pattern, 
quality and design. This will insure better prices 
and insure quick recognition of a Kiwanis mem- 
ber. 

That uniform receipt and identification cards 
should be used so that when one member of a club 
visits the members of another club they may be 
secure in extending the proper Kiwanis courte- 
sies. 

Also all official souvenirs for convention 
should be approved by the international organiza- 
tion as to price, character, quality, etc. 

The international organization also recom- 
mends that as a matter of business principle, the 
Secretary and Treasurer of the international or- 
ganization should be placed under bonds. 

The organization is without proper facilities 
and equipment for taking care of the duties of 
the International Secretary’s office and for pre- 
serving its records. The organization, therefore, 
recommends that a sufficient sum should be ap- 
propriated for the expenses of the International 
Secretary in equipping and furnishing a suitable 
office. That it will be necessary for him during 
the coming year to employ help; that the sum of 
fifteen hundred dollars should be set apart and 
paid to the International Secretary to defray the 
rental and operating expenses of his office. 

The international organization also finds that 
the International President has been put to a 
great deal of expense for stenographic services 
and office expenses. They, therefore, recommend 
that the sum of four hundred dollars per annum 
be set apart and paid to the International Presi- 
dent to help defray stenographic and office ex- 
penses. 

The international officers have been put to 
great expense during the past year in attending 
to the duties appertaining to their office. It is the 
opinion of the Board of International Trustees 
that this expense and loss should partially at 


least be borne by the organization. They there- 
fore recominend that a per diem allowance of fif- 
teen dollars be paid to any international officer 
or Trustee when engaged exclusively in the work 
pertaining directly to the Kiwanis clubs, and 
which absents him from his office or place of busi- 
ness, but only when said officers have been ex- 
pressly designated by the International President 
to undertake and carry out said work. 

That in addition to the foregoing said officers 
when so engaged should be allowed the necessary 
transportation, hotel and incidental expenses as 
has been the case partially during the past year. 

It has been found that a tremendous amount 
of good has been accomplished by the visits of 
the international officers to the several clubs dur- 
ing the last year in putting the said clubs in touch 
with the activities of other clubs and in stirring 
them up to enthusiasm and in advising them 
of the difficulties which have arisen and would 
arise from time to time. These visits should be 
continued and every club should receive a visit 
from an international officer at least once during 
the year. Due to the large amount of territory 
over which the clubs are now spread this cannot 
be accomplished by the President and the Trus- 
tees alone. The International President should 
be impowered to appoint at his discretion persons 
to visit the several clubs, said persons to be des- 
ignated by the name and title of “Deputy to the 
President.” The term of this office should be at 
the will of the President and said appointee 
should have no powers excepting such as is de- 
creed by the International President and in ac- 
cordance with his directions. That the said Dep- 
uties should necessarily be reimbursed for their 
necessary traveling, hotel and incidental expenses 
when acting under the direction of the Interna- 
tional President. 

To accomplish all of the above the per capita 
tax of twenty-five cents per member, which is now 
being paid is not sufficient; a larger per capita 
tax should therefore be provided in order to prop- 
erly carry out the work of this great organization 
of which we are all members. 

It has come to the attention of the Interna- 
tional Board of Trustees that a great many of the 
clubs are handicapped in their work by insuff- 
ciency of funds. It is their belief that no organ- 
ization such as this can exist with profit to them- 
selves and the national organization on a less 
amount of dues than ten dollars per member. A 
number of the clubs have sent but one delegate 
to this convention, due to the fact that it had not 
sufficient funds and could not afford to send 
more. Their activities are therefore handicapped 
to a great extent and they will therefore not be 
able to receive as much good out of the organ- 
ization as those clubs who have sufficient funds 
on hand to take care of ordinary expenses. It is 

Continued on page 22 
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A TALK ON MODERN DISPLAY 


ma)L NDOW and General Display Adver- 
tising is so broad a subject that it 
would not be possible to even cover 
in one article a single line of mer- 
chandise and do it justice. However, if mention 
of the fact that the University of Minnesota now 
has a course in Display Advertising together 
with the few words I give you, will wake you to 
thought on this important branch of a successful 
business, that is all I desire. 








Grand Prize 
International Association of Display 
Chicago, 1914 


Won by G. C. Boultbee, Author of this article 


The value of display must be acknowledged 
by all who give it trial and thought. Then, all 
we desire is to obtain the best results; is it not? 

Window display is direct advertising. If you 
believe in advertising you should believe in your 
windows; but do you? If not, why? We will 
just run over a few points and see if we can find 
one on which we can brush up. 

If your store front is satisfactory and you 
took trouble to install the most suitable front for 
your location and class of merchandise carried, 
we will pass on to the next. 

\re the backgrounds satisfactory? Are they 
simple and neat and not covered with posters or 
papers, which detract from and have no rela- 
tion to the goods for sale? Or, have you tried 
to copy some idea you have seen, without thought 
as to its suitability for you? If you are o. k. 
on these points let's go ahead. Are your win- 
dows and floors clean? Do you ever polish the 
floor? You do. That shows attention to detail. 
Remember now, the character of the storewin- 
dow is the character of the store from a stran- 
ger’s viewpoint, and does more to impress them 


than anything else. Are you still satisfied? 
Suppose I put this to you in a particular locality, 
say one that is fast losing its hold on its cus- 
tomers, through some new part of the town 
pushing ahead of your district. Then, are you 
satisfied as individuals? Are you satisfied as a 
community of merchants? Is it to go on record 
that with the competition of the new street or 
locality and the additional handicaps of your 
buildings and real estate being ancient, I say, is 
it to go on record that there is no need for extra 
effort on your part? 

Lighting: If you are satisfied with your 
installation, and the contractor knew the modern 
method of obtaining the best results for your 
particular windows, all right. But, just the same, 
it is a positive fact that some firms absolutely 
hurt their business with a poor lighting effect. 
Some lights would scarcely attract a moth, much 
less an intelligent public. On the other hand, 
be careful about the light that blinds and sends 
away. Get a soft, even distribution. 

Many stories are brought up to date in the 
interior, while the exterior is left as fifty years 
ago. They have good works in the watch, but 
the face is cracked and the fingers missing. Do 
you get me? You are paying more money and 
attention to advertising to-day than ever you 
did. You are illustrating your advertisements 
with electros of your goods assembled in a mod- 
ern display way, with words telling of the 
superior merits of your store. How is it, then, 
that some are so blind as not to be able to bring 
their store fronts to match their advertisements. 
Have your windows like modern advertising, 
light, clean-cut, with your border on window 
frame around. Light and space are not wasted 
if it serves to emphasize the article displayed. 

The progressive merchant of to-day considers 
his windows among his very best assets, and he 
does not hesitate to supply his display man with 
helpful fixtures. Because he knows that he can- 
not produce the best results without them. The 
day cf making a good or medium display man 
into a bad wood-worker is long past. No more 
cheap, gaudy paper backgrounds, that took a day 
to put up and then another half-day for piling 
in merchandise. To-day he must have equip- 
ment of the simple bread-and-cheese kind. Not 
merely something to paint his picture on. Of 
course there are still a few who want the fancy 
kind, all scrolls, ete. But, gentlemen, do not dis- 
play fixtures; let them be secondary to the mer- 
chandise. The exceptions may be made in mil- 
linery, etc. Where the fixture has to be shown, 

Continued on Page 14 
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FIELD NOTES 


ALLEN S. BROWNE, LL. B. 
International Organizer 


lo the Wisconsin Defense League, Milwaukee, 
Wisconsin. 

Resolution adopted by the Kiwanis Club at 
their meeting held on Wednesday, April 25th. 

Whereas, The members of the Kiwanis Club 
of Milwaukee, appreciating, and gratefully, the 
many blessings and privileges which are theirs as 
citizens of this land of liberty, the refuge and 
home of all who have been oppressed in other 
lands, and 

Whereas, The members of Kiwanis are all 
loyal, true and whole-hearted Americans willing 
and eager to contribute as they may be able in 
this critical moment of our national life of their 
personal service, means, and influence, therefore, 
Be it Resolved, That the Kiwanis Club does 
hereby pledge its entire membership to the cause 
of Justice, Right, and Liberty, and will loyally 
aid the State and National governments in all 
their efforts to insure better governmental, eco- 
nomic, and social conditions which are needed 
for the freeing and uplifting of humanity as a 
whole, and have for their final purpose the 
making of the world “a safe place for democ- 
racy”; that they will encourage the faint-hearted, 
aid and succor those who have sacrificed for their 
country, and will show by speech and act that 
they are whole-heartedly in sympathy with all 
efforts and movements which shall strengthen 
and uphold the hands of our men in authority, 
whether civil or military; and to all this and 
more, the officers and members of Kiwanis pledge 
their lives, their property and their sacred honor. 


Sincerely, 
E. A. MARTHENS, 
President. 
' ee ae 


“Pep” of Springfield, Mass., has been 
strangely silent of late. Shoot him some ginger, 
Wooden. Ever since “Pep” became famous in 
Kiwanis we have been watching for the results 
with considerable interest. Now comes Bay City, 
Mich., with a weekly sheet dedicated to “Pep,” 
and it is some sheet, fellows. 

KR -£ A 

And now Phoenix, Arizona. 
some traveler. 


Westcott - is 


They say, in Chicago, Doctor Gage is the most 
genial fellow in Kiwanis. We never saw him 
with a grouch on yet. 

| ty ee 

Well! Kompfe went and done it! Married 
at last! Condolences, Margaret—you have our 
sympathy. 

KR KR A 

Hammerschmidt of South Bend presented 
Grand Rapids, Mich., with a brand new Charter, 
April 19th. Nice crowd? Judge? 

| <a 4 

We haven't lost our persuasive tongue yet, 
fellows! Sat next to Mayor Paddock of Sag- 
inaw, Charter night. He signed. 

a Kk 2 

Boswell—Secretary of Flint—is sure a Kiwa- 
nis Booster. He was Secretary of Detroit— 
took new job at Flint and immediately created 
a new Kiwanis Club, so he could continue Sec- 
retary. Don’t wish you any hard luck, Forrest, 
but—when you move again be sure to pick a 
town that hasn’t Kiwanis. 

a 

Bay City received its Charter April 17th. 
Some live bunch—and the ladies—bless them. 
It’s a good thing we are an old married man. 
Buck was there, too. 

| a oe 4 

McKinnon was at Bay City and Saginaw 
when they received their Charters. He’s a live 
one, boys. 

ae aw 

Toronto, Ontario, is still plugging and almost 

finished. 
> 

Oscar (Alexander) did it again at Canton, 
April 11th. Some boy, Oscar. 

| ae 

Helferich and Prance added to Detroit Board 
of Directors. Another good move, Don. They 
are both live ones. 
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Al. Miller makes a handsome full page, but 
we wish he was not so darn modest. Tell us 
something about yourself, Al. 


ae ee 


Jeffers of Columbus made a real speech at 
Canton. Read it, fellows, it is worth while. 


| a ee 


My dear Brown: 

This is to call your attention to the acrostic which 
appeared in the April Kiwanis Magazine under organ- 
ization field notes. 

For your information I am enclosing notice that 
I sent out for the January 3lst meeting which con- 
tained this acrostic, and for which you have given 
credit to the Racine Club. 

Our librarian, S. Patterson Prowse, proposed this 
acrostic at our meeting January 24th, which was 
adopted at that time as the new motto of the Peoria 
Club. 

In behalf of the Peoria Club, I will kindly ask that 
you give us credit for this acrostic in your May mag- 
azine. 

With kindest personal regards from the Peoria 
organization, and trusting that I will have the pleas- 
ure of meeting you face to face in Detroit next 
month, beg to remain, 

Sincerely yours, 
JAKE MURPHY, 
Secretary Kiwanis Club of Peoria. 


K nowledge that promotes service and prevents failure 
Integrity that brings financial confidence. 

Work for the benefit of all who can be benefitted. 
Advancement of business ideals. 

Nobility of action that spurns mean advantages. 

I mmunity from Commercial jealousies. 

S ympathy for those whose backs are pressed against 


the wall. 
Boe Oe 


The following by Charles Hanson Towne is worth 
more than a passing glance: 


Around the Corner 


Around the corner I have a friend, 

In this great city that has no end; 

Yet days go by and weeks rush on, 

And before I know it a year has gone, 

And I never see my old friend’s face; 

For life is a swift and terrible race. 

He knows I like him just as well 

As in the days when I rang his bell 

And he rang mine. We were younger then; 
And now we are busy, tired men— 

Tired with playing a foolish game; 

Tired with trying to make a name. 
“To-morrow,” I say, “I will call on Jim, 
Just to show him I’m thinking of him.” 

But to-morrow comes—and to-morrow goes; 
And the distance between us grows and grows. 


Around the corner!—yet miles_away. 
“Here’s a telegram, sir.” . . . 
“Jim died to-day!” 


And that’s what we get—and deserve in the end— 
Around the corner, a vanished friend. 


Perhaps Jim don’t belong to our Kiwanis Club. 
Get him in--meet him once a week. It’s worth while. 
SID SANBORN, 
Secretary, Hartford Club. 


When you meet Schwahn, President of Sag- 
inaw, ask him why he addressed the Flint club 
as Fellow Rotarians. 


fe ee 
Lowell, Mass., is some lively little burgh. 


Wright says so, and he should know. He moved 
there from Buffalo. 


Eo Kes 
President Hixson reports a live bunch of real 
fellows at Providence, R. I. We knew you could 
do it, boys. 
AR ROSE 


Scranton, Pa., club completed April 18th. 
The shortest time required by any club to 
organize. If this speed keeps up in Scranton 
we will have to step lively. 

A. hoe 

“Bridgeport Life,” a Connecticut publication, 
says that “The Kiwanis Club is drawing up its 
heavy artillery in defense of home buying. This 
club is the little David who will slew the Mighty 
Goliath.” 

| a ae 


Will you kindly place the International Presi- 
dent on your mailing list? He wants to know 
what you are doing and get all the suggestions 
from ycur weekly notices he can to pass along 
to the next fellow. His address is 903 Wilder 
Building, Rochester, N. Y. 


K £::s 
Would you like to see something about your 
own club in print? The other clubs might be in- 


terested. Some in some articles, fellows; maybe 
the editor could use them. 


K K K 
When you have your annual election send in 
list of new officers to the magazine editor. 


AO ss 


Wilkesbarre and Scranton, Pa., have just 
about completed their charter memberships. They 
had a combined joyfest at Wilkesbarre June 6th 
and it was a most enjoyable occasion. Wilkes- 
barre was the host and an all fired good one, too. 

KO: KX 

Dayton, Ohio, had their century celebration 
June Ist; just signed up their one hundredth 
member. Charles D. Heald, their president, is 
certainly to be congratulated. Governor James 
S. Cox, of Ohio, is a member of the Dayton Club 
and made a most eloquent address at the banquet. 
There were a large number of distinguished 
guests and the patriotic addresses made the ban- 
quet a signal success. 
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Kiwanis Konvention Komments 


Lack of time and space prevents a detailed 
report of convention this issue. Just think of it, 
the minutes of the convention will fill several hun- 
dred typewritten pages. This costs money. The 
old saying, “Free as air,” has been exploded. The 
“hot air’ dispensed at the convention will cost a 
pretty sum when it is typewritten. Better luck 
next time. 





a ae. 

Some convention anyway—a great bunch of 
good fellows most enthusiastic for the success 
of Kiwanis. 

Soe: oe 


Good news. There is a movement on foot to 
put muzzles on the lawyers at the next conven- 
tion. We're with you fellows. 

Ges Cane ¢ 

Detroit sure knows how to do it. Well done, 

Don; and it was some smoker and banquet. 


K K K 

How did those Providence fellows steal next 

year’s convention? Search us. 
BOR. 

A. S. Browne, the International Organizer, is 
an unlucky cuss. Got a fine beer mug from the 
Rochester Club and now they are talking nation- 
wide prohibition. Curses! 

Krk 

A slogan for next convention: “The lawyers: 
tell mit ’em.” 

K K K 

The boosting of Hamilton, Ont., and Milwau- 
kee, Wis., for next year’s convention was thor- 
oughly appreciated. Too bad we couldn't go to 
several conventions each year. Better luck next 
time, fellows. 

K K K 

Yes, Dallas, Tex.; Rochester, N. Y.; Buffalo, 
N. Y.; Toledo, Ohio, and others wanted it, too. 
Much obliged for the invitation. 

ee 

Some speech Judge Hammerschmidt made. 

Good boy, Judge. 
ee 

The big man of the convention, C. D. Harris 
of Louisville, seven foot and how many inches 
Cpr 

a See 

The Secretary’s round table was some suc- 
cess. Those secretaries are sure nuff boosters. 
Here’s success to you Secretaries. Let’s have an- 
other next year. 


Would Homer Buck, Albert Dodge and Alex- 
ander Drinkwine if Hixson Hammerschmidt ? 
Wow! Watson, call the police. 

Sh 

How's this for a slogan for June, 1918? 

“Trust in Providence.” R. I—sure I. R. 


A TALK ON MODERN DISPLAY—Con. from page 11 


use thought when buying fixtures; consult your 
display manager ; he should know what he wants. 

The display man of to-day is very different 
from the window trimmer of yesterday. Usually 
younger, simplicity ruling his work, personality 
and individuality shows. through his efforts. The 
window trimmer of yesterday was an ingenious 
person whose ambition was to experiment on the 
reproduction of the City Hall or the Statue of 
Liberty, with handkerchiefs, soap, spools of 
thread, etc., doing what a good many merchants 
do to-day, mistaking the show-window for a 
stock room. 

The stock in trade of the display man is 
absolute command of color, business simplicity, 
possession of originality and a thorough knowl- 
edge of merchandising in all its branches. All 
this can only be gained through the school of 
practical experience. Correspondence alone can 
never make a display man. 

A few things for a would-be display man to 
remember are: Use your eyes and ears, com- 
bine handicraft with brains and handle mer- 
chandise with taste. 

[In conclusion I will say that a window that 
is not paying its share of the rental is a detri- 
inent to your locality and a loss to you. A cer- 
tain cost should be placed on the window and 
it should be made to show a profit. Some mer- 
chants go so far as to apportion their rents this 
way: $100 for windows, $50 for store; this 
makes the windows assume a great responsibility. 
Of course this way of figuring would have to be 
done if you are located in a first-class business 
section, 

So, fire ahead, show merchandise windows, 
even though you are in a section where the 
artistic temperament has run away with the dis- 
play men. Merchandise is what the people are 
after, not scenic backgrounds, although you 
might put in one of these for advertising pur- 
poses at different periods. 

I have not told you how to trim, or the rules 
of display, but merely attempted to interest you 
in display in a general way. Each particular 
branch has different treatments and methods; 
however, if I have awakened any Kiwanian to 
thought on this subject, I have acconiplished all 
I set out to do at this time. 
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GEORGE F. HIXSON, A. B. 
International President 
Re-elected May 19, 1917 


Rochester, N. Y., April 24, 1917. 
Fellow Kiwanis: 

Your country is now confronted with one of the 
gravest problems of its existence. Never before has 
there been a conflict of such import as that in which 
we are now engaged. Never before has war assumed 
such tremendous proportions and demanded such a 
toll of human life. It is not a time for selfish consid- 
erations, but public and private sacrifices must be 
made in most generous proportions. 

While all of us may not be privileged heroically 
to shoulder a rifle and go to the front, there still 


remains praise-worthy opportunities without number 
by which the great and glorious work may be carried 
on to successful fruition. The business men of the 
county, Fellows Kiwanis, and we are an organization 
of business men, have no small part of their country’s 
burdens to bear. Business is the backbone of the 
Nation’s welfare. Business conditions therefore must 
not be allowed to become panicky. As business men 
we must pursue our undertakings with all the confi- 
dence which we have in the successful ultimate out- 
come of this crisis. Adverse conditions must be met 
with grim determination that nothing shall hinder or 
delay and all things be made to work together for the 
country’s weal. 

That the Kiwanis Club may have a part, even the 
most humble in this noble undertaking, let each in- 
dividual member put his shoulder to the wheel and 
assist in every possible manner in preserving and pro- 
moting the welfare of the country to which we owe 
our support and allegiance. Your loyalty and co- 
operation is assured both as individuals and as mem- 
bers of the Kiwanis Club. 


GEORGE F. HIXSON, 


International President. 


ROCHESTER ELECTS OFFICERS 


J. Harry Barker has been elected President of 
the Rochester Club, succeeding George F. Hix- 
son, who has served the club as its President for 
about a year anda half. While the International 
President was the first choice of that club for its 
local President they have consented to sacrific 
their own wishes for the good of the Interna- 
tional Organization and in order to give the In- 
ternational Organization the full benefit of his 
Services have acquiesced in his request that he be 
relieved of the duties of President of the Roch- 
ester Club. The club is to be congratulated, how- 
ever, upon securing the services of a very able 
set of officers, and in the person of J. Harry 
Barker as President the club is bound to succeed. 
Mr. Hixson vacates the office with the very best 
wishes of the Rochester Club for his continued 
success with the International Organization. 

The following is a fitting tribute paid to him 
by the President-elect, who says as follows: 


Although pressed for time, I feel that I cannot 
allow this issue of the magazine to pass without a 
word regarding our retiring President. Having 
known him for years, and being associated with him 


in other activities, I feel that when I attempt to write 
him up I, at least, know somewhat whereof I speak. 

To say that he is a live wire is putting it mildly. 
Many of us have seen him lift, as it were, an organi- 
zation from a state of lethargy and dry rot to an en- 
viable position as a strong, aggressive body. 

His ability to rally around him men who accom- 
plish things, coupled with complete mastery of detail, 
has made him a power in the community and a force 
to be reckoned with. 


Having these sterling qualities at its heart, the 
Kiwanis Club of Rochester was guaranteed success 
from its very inception, and the writer truly regrets 
that his multiplied activities, particularly as Interna- 
tional President, forbids him leading our local club 
to even greater success the coming year. 

I am sure that no one joins more heartily in the 
song— 

We love our Georgie, 

Our bonny, bonny Georgie; 
He’s as bright as a dollar that is new 

He’s a right royal! fellow, 

Without a streak of yellow, 
Hixson, good luck to you. 


than does your President-elect, 


J. HARRY BARKER, 
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SALES—LOST OR FOUND 


ALLEN S. BROWNE, LL. B 
International Organizer 


= N OUR recent talk we spoke particu- 
larly of some of the essential — 





‘The approach, sizing up process, 
classifying properly and the introduction. 

Presuming that you have stated your prop- 
osition fairly and successfully we come to THE 
DOTTED LINE AT LAST: 

Do you remember the magic glow of satisfac- 
tion in your early selling days that permeated 
your being when, having passed the introductory 
stage, classified your man, opened the batteries 
of your selling, argument having carried him suc- 
cessfully to the point where he reaches for his 
own your pen? 

The glow of infinite satisfaction that you felt 
as you saw him prepare to sign your contract ? 

The supreme joy of achievement? 

Do you remember your feelings—particularly 
if in your exultation, at just this physicological 
moment, you interposed some boob remark that 
cause d him to settle back, pen in hand, and say, 

“T will think this over, and you call me up in a 
few days?” 

And this fault, unfortunately, for the people 
we represent is not confined to our early selling 
days. Many an older man sinned thus griev- 
ously. 

And many a good sale is lost, or strayed, or 
stolen by the wiser salesman of a rival house, who 
knows when to stop talking. 

You have spoiled many a good thing by just 
this fool trick. 

If you haven’t something relevant and mate- 
rial to add to what you have already said, shut up. 

I am reminded of a story of the darky minister 
in the South who apparently had all the charac- 
teristics of some salesman. 

Asked how he impressed his sermons on his 
congregation he answered : “Fust, Ah done s’plain 
to em what Ah’s gwine to tell °em; den Ah tells 
it to em ; den Ah s’plains to em what Ah done 
tole ’em.’ 

Over anxiety to explain—talking too much— 
in plain English—creates in your prospect’s mind 
a distrust of yourself or suspicion for your prop- 
osition. 

Give him facts. Don’t lie to get him. As Bill 
Shakespeare says: 

“This above all, to thine own self be true, 
And it must follow, as the night, the day, 
Thou canst not then be false to any man.” 

Having sold fraternal club memberships for 
many years, I early learned to put my proposition 
squarely and not talk too much. 


It was also impressed upon me that the most 
critical period is not the introduction nor the sell- 
ing argument. Given a decent approach, if you 
can properly classify your prospect these will 
take care of themselves. 


_ The tightest squeak is at just that breathless 
instant when Mr. Man is sold and you require 
only his signature. 


Safety first: When he reaches for his pen, 
show him where to sign and—keep still. 


Some of my earlier experiences of literally 
talking my prospect into and then out of a sale 
are amusing in the retrospect. But, at the time, 
they were tragedies that tried my nerve and often 
sent me away wondering just what was the mat- 
ter with my proposition. 


It was a long time before J wised up and com- 
menced analyzing myself rather than my propo- 
sition. 

I tumbled—and soon learned that silence was 
golden in more ways than one. 

Every time you fail to close your man, analyze 
yourself ; don’t grouch. 

Don’t blame the prospect. 

Don’t blame your proposition. 

Don't lose faith in your house. 

Analyze yourself. 

7 Ask yourself, what mood did I approach him 
in! 

Only last week I called on a business friend 
of mine and as I stepped into his office he said, 
“What's the matter, Browne? Why the grouch?” 
and then he added, “I always go into the other 
fellow’s office with a smile, whether I feel that 
way or not.” He is a successful salesman, too. 

Your lost sales are up to you. Have you put 
your proposition fairly? Have you talked too 
much ? 

You know inside yourself that if he uses your 
goods you should win, all other things being 
equal. 

When you have talked enough to present your 
proposition squarely and he won’t sign—don’t 
argue and don’t explain. 

Ask him frankly what his reasons are for not 
giving you the business. 

Put it up to him squarely. 

The modern business man plays on the square. 

I once made a real salesman out of a darn liar 
by impressing on him three big don’ts to use as a 
guide. 

“Don’t think it clever to exaggerate your prop- 
osition. 

“Don’t talk too much. 


Continued on page 22 
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List of Clubs and Secretaries 


New York 
Albany— 
J. D. Shoemaker, 24 James Street. 


Rochester— 
S. E. Stubbs. 


Utica— 
Clarence A. Nelson, 14 Devereux St. 


Lockport— 
R. J. Chase, 42 Ashley Building. 


Schenectady— 


New York City— 
H. E. Sipe, 413 W. Broadway. 


Troy— 

W. Clifford Chase, 13 First Street. 
Buffalo— 

William C. Shepard, 158 Pearl Street. 
Syracuse— 


H. W. Osborne, 487 South Salina Street. 


New JERSEY 


Newark— 
George M. Palmer, 9 Clinton Street, Room 205. 
MAINE 
Portland— 
CONNECTICUT 
Hartford— Fak 
Sidney S. Sanborn, 102 Phoenix Bank Building. 
Stamford— 
Bridgepe rt— 


G. S. Troxell, 871 Main Street East. 


New Haven— Sie 
Charles T. Lincoln, 415 Malley Building. 


MASSACHUSETTS 


Boston— 
Melvin W. Kenny, 125 Summer Street. 


Lowell— 
James A. Donahue, General Delivery. 


Springhield— 
Frank M. Kinney, Third National Bank Building. 


W orcester— 
L. G. Fairchild, 619 State Mutual Building. 


PENNSYLVANIA 


Pittsburg— 

Robert Wickline, Room 526 Pittsburg Life Building. 
Philadelphia— 

F. J. S. Nicely, 210 N. Broad Street. 
Erie— 


R. A. Neff, Erie Contractors’ Supply Co. 
Harrisburg— 


Scranton— 

J. C. Maloney, 802 People’s Bank. 
Lancaster— 

Harry B. Howell, 43 E. Marion Street. 


Wilkesbarre— 
Edgar A. Newberry, 302 Miners Bank Building. 


OHI0 
Cleveland— 
E. C. Forbes, 335 The Arcade. 


Youngstown— 


A. L. Guenter, 29 N. Phelps Street. 


Dayton— 
Dr. Paul A. Greathouse, Conover Building. 


Toledo— 
Fred W. Smith, 664 Spitzer Building. 


Canton— 


L. D. Ellsworth, Valentine Theater Building. 


Columbus— 
Harry C. Hughes, 206 First National Bank. 


Cincinnati— 
Gordon E. Small, 131 East Fourth Street. 


Akron— 
J. P. Blair, Coal Dealer, 165 N. Howard Street. 


MICHIGAN 


Detroit— 

W. C. Atcheson, 514 Marquette Building. 
Flint— 

Forrest W. Boswell, 128 E. Keasley Street. 
Bay City— 


James P. Craves, 5th and Adams Street. 


Saginaw, Mich.— 

Harold Slaght, Evening News. 
Grand Rapids— 

J. B. Stephanoff, Association of Commerce. 
Kalamazoo— 

H. G. Underwood, 103 W. Lowell Street. 
Muskegon— 

C. D. Ward, Ward’s Service. 


Lansing— 


INDIANA 
South Bend— 
F. L. Simms, 224 Farmers Trust Building. 


LaFayette— 
William F. Sattler, 215 N. Fifth Street. 


Gary— 
H. R. Kerr, Victoria Hotel. 


Indianapolis— 
M. J. Hammel, 509 Fletcher Trust Building. 


Terre Haute— 
Arthur L. Everet, 108 N. Seventh Street. 


Elkhart— 
Fort Wayne— 


KENTUCKY 
Louisville— 
C. D. Harris, 312 Columbia Building. 


ALABAMA 
Birmingham— 
W. B. Trammell, 921 First National Bank Building. 
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ILLINOIS 
Chicago— a 
George S. Galloway, 746 Monadack Building. 
Peoria— 
Jake Murphy, 209 South Jefferson Street. 
Aurora— 
Fred Hawley, 212 North Avenue. 


Rockford— 
Joe Peters, 327 7th Street. 


WISCONSIN 

Racine— 

F. H. Schulz, 529 Main Street. 
Superior— 

W. H. McAfee, General Delivery. 
Milwaukee— 

W. E. Lenicheck, 336 First National Bank. 
Madison— 

H. L. Geisler, Gay Building. 
Kenosha— 


Otis L. Tenary, 216 Market Street. 


MINNESOTA 
Minneapolis— 
A. P. Kimm, Suite “A,” Metropolitan Building. 
St. Paul— 
R. W. Bradford, 302 Capital Bank Building. 
Duluth— 
William H. McAfee, 611 Torrey Building. 


MANITOBA 
Winnipeg 
J. H. Wells, 726 Somerset Building. 


ONTARIO, CAN. 
Toronto— 
T. R. Crayson, 201 Stair Building. 
London— 
W. A. Nellis, 380 Richmond Street. 


Hamilton— 
J. L. Truman, 7 Hughes Street. 


TEXAS 
Dailas— 
A. T. Walraven, 1517 Commerce Street. 
Fort Worth— 
E. F. Wescott, 112 East Third Street. 
El Paso— 
Ernest L. W. Polk, 207 Mesa Street. 


TENNESSEE 
Nashville— 
Harold B. Whiteman, Secretary-Treasurer of Rail- 
way and Light Company. 


District oF COLUMBIA 
Washington— 
Eugene G. Adams, 519 Southern Building. 


MARYLAND 
Baltimore— 


RHObDE ISLAND. 
Providence— 
Robert Burbank, 511 Turks Head Building. 
W oonsocket— 


ARIZONA 
Phoenix— 
Carl H. Anderson, Casualty Insurance. 


If you have corrections to offer for the above list, 
notify the editor at once. 


SOUTH BEND MEN WHO HAVE MADE THEIR 
MARK—Continued from page 4 


in this paragraph: “A city is just our larger home. 
The things that affect part of the city come in 
time to affect all of it. Conditions that make for 
disease and crime in one locality may at any hour 
reach out and touch our own household. For our 
safety, and as a matter of loyalty, we must be in- 
formed as to conditions of our home city and 
strive to improve these conditions for all the peo- 
ple in it.” 

And this: “He who receives from a commu- 
nity should contribute it.” 


Last October Mayor Keller appointed Mr. 
Hammerschmidt city judge to fill a vacancy. This 
appointment gave him another opportunity for 
the exercise of his altruistic tendencies. He saw 
the need of a probation department. Frequently 
cases came before him that called for the admin- 
istration of something besides justice as inter- 
preted by the strict letter of the law. He felt im- 
pelled to inject an element of humanity into the 
formalities of the law. The city council respond- 
ed to his desire by making an appropriation for 
the employment of a probation officer. The de- 
partment is organized on lines followed in cities 
where the highest type has been sought and the 
best results obtained. It helps the inebriate to 
keep sober, the idle to secure employment, the 
wayward to correct their steps, the neglectful to 
give their families the care and attention they 
need. It operates on the theory that there is some 
good in every one and that the good is worth 
saving. 


ADDRESS DELIVERED AT CANTON, OHIO 
—Coutinued from page 6 


tion, of service, of usefulness, each for all and all 
for each, and then as a united organigation for all 
that is best and highest in municipal, state and 
national life, you will be a mighty force for the 
greatest usefulness and success of each individual 
member of your club, and the club itself perform 
its proper mission to its members and to society. 
United, each for all and all for each, we go for- 
ward to great achievements for ourselves and 
beyond ourselves. 


Co-operative boosting for each other and for 
everything worth while in our community should 
ever be the slogan of Kiwanis. 
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OCIENTIFIC ©UPPLY GERVICE 
MR. “KIWANIS” CHEMIST 


Does —— laboratory work demand the 
best of materials that it is possible to manu- 
facture? 


Then be sure to specify Ohio © Laboratory 
Porcelain, “Solno” and © Laboratory Glass- 
ware, © filter and test paper. 


MADE IN AMERICA 


We are large manufacturers and carry a large and 
complete stock of Physical, Chemical and Biological 
Laboratory Materials. 





Our Glass-blowing Department is equipped to do the 
most delicate work and the men in charge are experts. 


Write for our catalog and samples. 


THE LABORATORY SUPPLY CO. 


MANUFACTURERS AND FACTORY REPRESENTATIVES OF 
SCIENTIFIC AND INDUSTRIAL LABORATORY MATERIALS 


236 N. THIRD 
STREET 


COLUMBUS, 
OHIO 





© 





S) 














KIWANIS LAWYERS 


BUFFALO, NEW YORK 


Clarence MacGregor 
690 Ellicott Square 


Your legal business in Western New Y ork 
given prompt attention 








CINCINNATI, OHIO 


H. E. Englehardt 
1008 Fourth National Bank Building 


Corporation, Probate and Commercial Law 
Collections and General Litigation 





ROCHESTER, NEW YORK 
George F. Hixson 


Attorney and Counselor at Law 
903 Wilder Building 

















Fort Pitt Hotel 


PITTSBURG, PA. 


$1.50 without bath—$2.00 with bath 


One block from Pennsylvania Station 














The Bancroft 


WORCESTER, MASS. 


$2.00 per day upwards 
A model 300 room hotel 


Home of the Kiwanis Club 














Royal Connaught 


Hamilton, Canada 


$1.50 and up 


New Million Dollar Hotel 


Cuisine Unexcelled 


GEO. W. O'NEIL; MANAGER 
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THE ROCHESTER KIWANIS GUARANTEES Articles Advertised on this page to be Fe: as advertised 


_ KIWANIS TRADE MARKS 


Electrotype either size illustrated, 50 cents postpaid 
Large size as on front cover of magazine, $1.25 
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We Solicit Kiwanis Engraving, Printing and Binding ; 
ROCHESTER HERALD PRESS 


LATEST IMPROV ED BEST 


CLAYOLA PHONOGRAPH 


Natural as the Human Voice 
Sold by Steinway & Son in All Their Branch Houses 


THE PHONO ELECTRIC IS PERFECTLY SILENT RUN BY BOTH ELECTRIC AND SPRING MOTORS 
irs 8 Rees Cha G. CLAY COX bile gles gs 
AGENTS @@ WANTED | WANTED 
In Every Kiwanis Club ee i A KIWANIS DEALER 
KITKO SPECIALTY COMPANY | \Qiieqg in Every City in New York State. 


Frederick L. Kittredge, General Manager We are Factory Distributors of Washing 
High Grade Carbon Paper and Typewriter Machines and ‘*Royal’’ Electric Vacuum 





























Cleaners. 
ibbons 
36 ST. PAUL STREET, ROCHESTER, N. Y. Brown & Pierce Co., Inc., caer aS: 
66 29 | ; 
“MOU Wes ROP Technical Translators 
scHooL JD/ESKS MOVABLE We enjoy the distinction of being high. class 
eo ss " translators of French, German, Spanish and 
Serviceability---Durability--- Efficiency | Italian as well as Mulltigraphers. 
’ THE HIGHEST REFERENCES 
Langslow-Fowler Company | WINTER & SCHRODER 
ROCHESTER, N. Y. | 719 Granite Building, Rochester, N. Y. 
Smoke ; Seneca Hotel 
Armuletta Bouquet De Official Kiwanis Headquarters 
> in Rochester, N.Y. 
Kelly S Bouquet, 10c ees 


C. H. GRASHOF CO., Rocuester, N. Y. Weekly Luncheon, Wednesdays, at 12:15 
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PENCILS 
NOVELTIES 





Inquiries Invited 


Consolidated Calendar & Novelty Co., Erie, Pa. 








NEW SMALL SIZE BUTTON 
Club Name in Full 


Write for Prices and Special Discount to Secretaries 


THE D.L. AULD CO., Columbus, Ohio 








THE STERLING 


Wilkes Barre, Pa. 
ABSOLUTELY FIREPROOF 


RATES, $1.50 to $3.50 


European Plan---Kiwanis Service 


J. J. LENAHAN, Managing Director 











REPORT OF INTERNATIONAL PRESIDENT 
— Continued from page 10 


the belief of the international officers that no busi- 
ness man can afford to belong to an organization 
that is not on a sound business and financial basis. 

I wish to call your attention before I close, to 
the Kiwanis Magazine. It has been furnished 
up to date gratis to all members and it was ex- 
pected that there would be sufficient interest in the 
members to support the same by advertising. I 
am informed that it will be impossible to continue 
publication unless a more generous response is 
made by the Kiwanis members to the appeal of 
the magazine for advertising and unless it re- 
ceives the support of the international organiza- 
tion in return for the services it is rendering. It 
may be that the international organization will 
find itself without an official publication by which 
the ideas of the members can be exchanged and 
information of interest to all members be dis- 
pensed unless arrangements are immediately 
made providing for future publication and dis- 
tribution. 


S2VeANAS CLUB 





All of the foregoing are earnestly recommend- 
ed for your consideration. The duties of the 
[International President have not been without 
their compensating features. It has been a pleas- 
ure to meet the fellows Kiwanis in the different 
parts of the country and to learn what they are 
doing and how they are meeting the problems 
which constantly crop up. I have found them 
most hospitable and conscientious in every re- 
spect and all enthusiastic for the ultimate success 
of Kiwanis. 

In closing let me thank the several. clubs for 
their co-operation and assistance, their entertain- 
ment and cordiality and I wish at this time to pay 
a tribute to the great assistance rendered in all 
of my work by the international officers, the In- 
ternational Secretary and particularly Mr. Allen 
S. Browne, the head of the Department of Or- 
ganization, who has ever been willing to sacrifice 
his time and pleasures to assist in the great and 
glorious work of Kiwanis. 

Respectfully submitted, 
GEORGE F. HIXSON, 


International-President. 


SALES—LOST OR FOUND—Continued from page 17 


“Don't forget that even a burglar plans the 
get-away.” 

The Jast is just as important as any step you 
will take. 

How often you are at a loss just what to add 
when the man’s contract is in your pocket ? 

How many cancellations result from 
wrong word said just as you depart? 

Mr. Salesman, you owe it to your house to 
plan your leave-taking while you are selling. 

But you owe it to yourself a thousand times 
more. 

Your greatest asset is your satisfied customer. 

The only asset your boss has is the satisfied 
customer who repeats or gets his friend to deal 
with the boss’ house. 

You owe your house the extra effort that keeps 
customers. 

Plan vour get-away. 

Size uj: your buyer and ask yourself, “Just 
what can [ say that will make me more than a 
salesman—his friend ?” 

You cannot afford to leave your customer 
without a sincere invitation from him to “call 
again.”” Work for it. Plan for it. Get it. 

And when you have it call again. Call again 
to shake hands—to say “Good morning.” 

Above all things call again to make sure that 
he has received exactly what he ordered and ex- 
pected. 

Fix in his mind that your house, that your 
organization—that you are all working for his 
benefit—that service in the nth degree is repre- 
sented in you. 

For even though you can sell him but once 
remember his influence—and his friends. 


the 
































Great Northern Hotel 


under direction of DICK TOWNSEND 
Geo. E. Wolf, Asst. Manager 


ABSOLUTELY FIRE PROOF 
EUROPEAN PLAN 


Rooms without Bath $1.50, $2.00 and $2.50 
With Private Bath $2.50, $3.00, $3.50 and $4.00 


Jackson Boulevard, Dearborn and Quincy Streets 
CHICAGO 





The Fowler Hotel 


H. H. DUNBAR, Manager —— 


LAFAYETTE, - INDIANA 


Kiwanis Club Headquarters 


WELCUMET 














HOTEL MIAMI 


HARRY B. GATES, Pres. 
RICHARD H. McCLELLAN, Mgr. 


400 Rooms—400 Baths 


Cor. Second and Ludlow Sts. 
DAYTON, OHIO 





ADOLPHUS HOTEL 


DALLAS, TEXAS 


$1.50, Up European Plan 
Twenty Stories of Hospitality 
Headquarters, Kiwanis Club 


R. G. ELLIFRITZ, Manager 

















HOTEL HOLLAND 


Official Kiwanis Hotel in Duluth 


Duluth’s Newest, Best and only 


Fire-proof Hotel 


All visiting Kiwani welcome 


Under Management of VICTOR L. LEVIN 














HOTEL CARLS-RITE 


(The House of Comfort? © TORONTO, CANADA 
Kiwanis Headquarters 
Overlooking Toronto Bay and Lake Ontario. 
American and European Plan. 


Special attention paid to the comfort of ladies and 
children traveling alone. 


Running hot and cold water in every room. 





E. M. CARROLL and GEO. WRIGHT, Proprietors 
A. REGAN, Manager 
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Official Window Transparency 





COPYRIGHTED 


Colors: Sapphire blue; white letters; outlined in gold on gray background 
ABOUT ONE-HALF ACTUAL SIZE 





SQUARE BUSINESS DEALINGS 


Kiwanis Principles represent such. Identify your business---let the public know that 
Kiwanis principles are your principles. 

This artistic window and door transparency has been approved and adopted by the 
National Organization. Get particulars fom YOUR OWN LOCAL SECRETARY. 





























ae believe the battle 


u against false econ- 





omy is even a bigger battle 
than the battle in the 
trenches— because we 
believe a policy of false 
economy will bankrupt 
the people and make it 
impossible for them to 


support our fighting men. 
-~—The Ambassador. 

















A Kiwanis Celebrity 


CHARLES D. HEALD 
Dayton, OHIO 
Recently appointed Deputy to President for the State of Ohio 




















